
“SMB Payments Gateway with innovative 
tools and business Loans using alternative 
credit scoring”



Problem

Slow Onboarding

No Time for day-to-day 
transactions

Outdated or inexistant 
Tech Stack

SMBs lack of 
innovative tools for 
current market needs 
or business models

“SMB’s not having access to 
credit due to lack of 

information to comply with 
formal credit scoring”



Solution

Business Loan eligibility based on credit card 
monthly transaction’s average



Solution

Disbursements to e-Wallet with free debit card
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02

0304

05

Easy Online Pre-
Enrollment

Automated KYC & 
AML

Innovative Payment 
Tools

Payment Gateway 
with 24/7 Support 

Services

E-wallet &Prepaid 
Debit Card

INNOVATIVE TOOLS



Solution

Utilities Bill Payments

Cellular Data Packages 
and Airtime

Special Offers and 
Benefits from 
partners

Peer to Peer 
Transactions and 
payments

24/7 Access to ATMs

Additional Revenue from e-Wallet Day-to-Day services



Demo Screens



Payment Tools -
Terminals

Mobile Phone Application Standard Terminals Light Terminals



Payment Tools – QR & Social Payment
Links

Payment Link + Secured Hosted 
Payment Page

QR 
Code

Payment 
Button

HTTPS://dito.pay/awkdjel-ejjkejñlwke

Social Media



Payment Tools -
PLUGINS

READY TO USE ECOMMERCE PLUGINS



Payment Tools – API
Integration

SECURED API REST METHODS FOR CUSTOM INTEGRATIONS

• HTTPS API REST ACCESS
• ROLE BASED ACCESS
• AUTHORIZATION TOKEN
• PCI/DSS ENVIRONMENT



Revenuemodel

Fixed commission fees over credit card transactions , Business Loans and value-added services

Money disbursement is made to e-wallet where different additional lines of revenue exists
(debit-card interchange rate, bill payment, cell phone airtime, exclusive offers, etc. ) 

Loan is debited directly from the end-of-day money settlement

Merchant Pays DITO Cost
Credit Card Transaction fee 3% 2%
Business Loans 2% Monthly ( 24% Yearly ) from Capital funds
Wallet Value Added Services Nothing variable



Market size – Centro
America

NUMBER OF SMALL AND MEDIUM BUSINESS PER COUNTRY IN CENTRAL AMERICA



Market size – Centro
America

SERVICEABLE OBTAINABLE MARKET ( 10% )

SOM 1800 SMB’s

INITIAL SERVICEABLE AVAILABLE MARKET

EL SALVADOR 18 K SMB’s

TOTAL AVAILABLE MARKET

Central America 255K SMB’s
FIRST CUSTOMER 

BATCH IS 200 
SMB’s

20 K 
AVERAGE LOAN

REQUIRED 
GRANTING 
FUNDING
4M USD



Go-to-Market
plan

Q1 Q2 Q3 Q4 Q5

01 02 03 04 05 06 07 08 09 10 11 12 13 14 15

Seeking Investment

Compliance

Commercial deployment

Solution roll-out

PRE-SEED ROUND

MVP PREPARATION

MASTERCARD PRE-
PAID CARD PROGRAM 

INTEGRATION

KEY PERSONAL ENROLLMENT

COMPANY 
ON-BOARDING INITIAL BATCH

GAIN TRACTION

ACQUIRING 
AGREEMENT       



Our product differentiation

01

02

03

04

Business loan’s 
Innovative Credit 
Scoring 
E-Wallet and pre-paid Debit 
Card Integration.

Secured Loan Repayment . It 
is debited from the daily credit 
card settlement

Value-Added Services 



Milestones

1

Raise Money
Q1

2

Acquiring 
agreement 
and Debit-
Card Issuing 
Completed
Q2

3

Closed Group
Live Testing
40 SMBs
Q2

4

Product
Roll Out
Q3

6

Gain
Traction
Q5 & Q6

5

Break Even
Point
120 SMBs
Q4



The Ask – Seed Round

$5 M USD OR Bitcoin 

Product Development 
(Acquiring and Pre-Paid 

Card Program 
Integration)

$178,600.00

18 Months Sales 
& Marketing

$205,400.00

18 Months Devs, 
Administrative and 
Commercial Team
$820,000.00

18 Months 
Operational 

Expenses
$196,000.00

Credit Granting 
Funds

$3,600,000.00

We are looking for funds to finish debit card issuing program 
enrollment, hire key staff, setup operations,  reach break-even 
point and to keep achieved growth rate until next round

POST MONEY VALUATION OF 28M USD



Key Partnerships

ACQUIRING LOCAL BANK

DEBIT CARD ISSUING PROGRAM 
MANAGER

LIQUIDITY PROVIDER FOR GRANTS



Possible Exit Strategies orM&A

ACQUISITIONS
ALLOWS COMPANIES TO ATTRACT NEW CUSTOMER BASED WITH PRE-
APPROVED CREDIT RECORD TO DEPLOY OTHER FINANCIAL SERVICES

LOCAL SMALL REGULATED 
FINACIAL INSTITUTIONS

LOCAL BANKS WITH WEAK 
ONLINE MERCHANT TOOLS

INSURANCE COMPANIES INTERNATIONAL BANKS



Founding team

Guillermo Contreras
CEO

Computer Engineer
+15 Year Business Experience

linkedin.com/in/guillermojosecontreras

• Founder of UBICA ( 2008 )  – a SaaS company that provides Automatic vehicle location and 
telemetry. Current President and Shareholder

• Founder of Binario Software Factory ( 2011 )  – a Software Development studio with main 
focus on tech and financial software. Current President and Shareholder

• Founder of VIGILA – a Electronic Security Company. Exited in 2021
• Board Member of El Salvador´s Financial Technology Association
• President of Committee at Salvadorian Chamber of Commerce

linkedin.com/in/guillermojosecontreras


Dito Ventures Inc.
3 Germay Dr, Unit 4 #1736
Wilmington, DE - ZIP 19804
United States

Contact Person
Guillermo Contreras - CEO
Email:  mimo@ditoventures.com
Contact Number: +305 424-9877

Thank You


